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Can anyone give me an example or explain the following consumer terms? 
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Associates typically are given incentives (extra $$) when they get you to upgrade your 

membership or apply for a store credit card. You need to know the details of the offer and 

your own spending habits at that store to know if makes sense for you. 

The specifics of this scenario do not make sense for this consumer. She would have to pay 

an extra $55 to get $20 in cash back. 

To break even on the cost of the Sam’s Plus membership she would need to spend $3000 / 

$500 = 6 *$10 =$60 in cash back
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The rebate makes it seem like you only get the 5% off if you buy more than one Frigidaire 

appliance. This may work out if you were already planning on buying another item say for a 

kitchen renovation, however the savings of $91.00 (5%) is not enough to purchase the 

second item so it will cost you more in total. 
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The correct answer here has to do with 1. if you have the cash 2. if you do have the cash 

what is your opportunity cost? Specifically what are you doing with your $700 for 6 mths? If 

you have it in a savings account earning 1% interest than you would be better off taking the 

financing as long as you earned the interest and reserved the money to pay it off 

completely at the end of the 6 mths. If it is not earning interest you are better off paying 

cash or charging it to a rewards points credit card and paying the balance off in full to get 

the points. 

Other information in all scenarios involving credit is your credit score and if you qualify for 

an account. 
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5% off of $700 is $35 savings. Every Dollar spent is worth a $.01 a penny in gift card points. 

So $700 spent on the Citi card is worth $7.  It is more cost effective to get the credit card if 

you were planning on paying it off right away, other wise you would have to look at the 

difference in interest rates. Others may say the time it takes to maintain so many accounts 

is not worth the $35 in one time savings. 
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To start with the two stores have a $.04 difference in price. The opening offer will make the 

kohl's headphones cost $254.99 and Macy’s cost $239.96
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Kohl’s would give you $50 in Kohl’s cash when you buy the headphones from them during 

this offer. Macy’s is going to give you 10% of the net purchase price which is $23.99 back 

however there is a $25 one time enrollment fee so you end up owing $1.01 just for signing 

up. The “right answer” here depends on whether you are a loyal shopper to these stores 

and if you would buy something from Kohls that you were planning on purchasing anyway 

in the timeframe they allow you to redeem your Kohl’s cash. Macy’s is trickier to figure out 

because you would get more coupons (specifics unknown) if you are a credit card holder 

than the average customer making future purchases potentially a better deal. The $25 fee 

for signing up for the rewards program is really unfortunate and causes them to lose this 

comparison unless you knew definitively how much more you would spend with them for 

the year. 
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Many websites tell you the best time of year to buy different categories of products.
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